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JOCJII)KEHHSI OCOBJIUBOCTEN ®YHKIIIOHYBAHHSA
CYYACHHUX CUSTOMER RELATIONSHIP MANAGEMENT

Ha cporonmuiniHii JeHb CHOCTEPIra€Tbcs CTPIMKE 3pPOCTaHHS CHCTEM
kamacy CRM (Customer Relationship Management aGo ympaBiiHHS
BiTHOCUHAMU 3 KIi€HTaMH). Be3yMOBHO, MO KiNBKICTh MiANPHEMCTB, SIKi Y
CBOIA MiSTIBHOCTI BUKOPHCTOBYIOTH TaKi CHCTEMH, TaKOX 3pocrtae. lle
MOSICHIOETHCSL OaraTbMa MepeBaraMu ix Ta aKTyalIbHICTIO 3aCTOCYBaHHS. Tomy
CRM-cucremn Ha0yBalOTh Bce OUIBIOIOI MOMYNAPHOCTI B MajoMy Ta
cepenHbOMY Oi3Heci 3aiuii  ONTHMI3amlii  YHPaBIIHCBKUX pIOICHb |
i ABUIICHHS KOHKYPEHTOCIIPOMOKHOCTI IiAIPHEMCTB Ha Cy4aCHOMY PHHKY.

BmpoBamxenuss CRM-cucteM € OTHUM i3 TIPIOPHUTETHHX HAIMPSIMKIB
PO3BUTKY OY/b-SIKOTO MiJMPUEMCTBA UM KOMIAHIT JUis 3a0€3MeUYeHHs SIKOCTI
00CITyroByBaHHS KIIIEHTIB, 3MEHILIEHHS 3aTpaT Ha CIIBIPAIO Ta 3BUILHEHHS
cniBpoOITHUKIB Bix pyTHHHOI poboTH. CRM-cucrema aBTomMaru3ye npouecu
B3a€EMOJIi 3 KJI€HTAaMHM, THM CaMHM JIONIOMararoud BIPOBA/KYBaTH,
3MIHIOBaTH Ta KOHTPOJIIOBATH BHYTPILIHI CTAHAAPTH Ta METOAMKU POOOTH 3
KITIEHTaMH.

BmpoBamkenuss CRM-cucreM B HisIBHICTH  KOMIIAHIM  HO3BOJISIE
BHpIITyBaTH OCHOBHI MPOOJEMH Ta SKICHO 3MIHIOBATH OpTaHi3alii0 MPOLECY
B3a€MOJIii 3 KJII€HTaMH, JOCATTH BHCOKOTO DPiBHA TMepcoHamizamii. OCKiIbKH
CRM-cucremrn B VYkpaiHi CTalOTh BCE MEPCICKTUBHIIINMH Ha PHHKY
MPOTPaAMHOTO 3a0€3MEUYCHHS Ta YIPaBIIHCHKUAX 1HOOPMAIIHUX CHCTEM, TO
BHHHUKA€E HEOOXITHICT B TOCIIIKEHHI TAKUX CHCTEM.

Jlana pobGorta cmpsimoBana Ha ocobmuBocti CRM-cuctem; iX BuaH;
OCHOBHI IIPUHIUIHN, Ha AKUX IPYHTYeTbcst CRM-miaxiz.

Mertoro pobotu € pocmimkeHHss cytHocTi CRM-cuctem, OCHOBHHX iX
mepeBar i HeIoJiKiB, IIISXiB BUKOPUCTAHHS.

BianosinHO 10 OCTaBIEHOI METH HEOOXITHO BUPIIIUTH HACTYTIHI 3aBIaHHS:

— MPOBECTH aHAJII3 TEOPETHYHMX Ta MPAKTUYHUX ACIHEKTiB BU3HAUYEHHS Ta
BukopuctanHsi CRM-cucrem pizHIMH HayKOBLSIMUY;

— BH3HAYWTH LIJOBE MPU3HAYCHHS, OCHOBHI 3aBAaHHA Ta QyHKIiT CRM-
cHUCTEM;

— JIOCHIZNTH pe3ysbTaTH BripoBapkeHHS CRM-cucreM.
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IIpobnemaruka BrnpoBamkeHHs CRM-cucteM Ha MiONPHEMCTBAX BKE
JIOBTHIl Yac BHBYAETHCA SK BITUYM3HSIHUMH, TaK 1 3apyOKHUMH HAayKOBIISIMH.
TeopeTHdHUMH Ta TPAKTHIHUMH acTEeKTaMH LUX JOCTIHKEHb 3aiMalNCh:
A. Mappanos i P. Mynacunos, O. Xoznak, B. I'yxsa, JI. Tanymak-€dimenko,
H. byrenko, O. Basiok, I'. Bumtincekuii, B. MuxaneBud, A. AnOUTOB,
M. beniodd, 1. Menenxodd ta iHmi.

CRM 3’sBunace Ha 3axomi B 70-x pokax XX cr. 1 crama
3arajpHONpuitHATO0 B 90-X. Sk 3a3Hauyarote A. Mapaanos i P. Mynacunos,
koureniiss CRM He € abCoaOTHO HOBOIO, OCKIIBKH BEJNIHMKA KiNbKICTh
HANPUEMCTB BUKOPHUCTOBYBaJIM ii y Oi3Heci, caMOCTIHHO Oyayroud TicHi
B3a€MOBIIHOCHHH 3 KJIIEHTaMHU, 317151 IOCATHEHHS iX JIOSUTbHOCTI [1].

B HaykoBiif jiTeparypi iCHYIOTh pi3HI MiIXOAU A0 PO3YMIHHS CYTHOCTI
noHATTs: «CRM-cucrem». Ile oOymoBIE€HO THM, IO OKpeMi aBTOpH, IpHU
BMU3HAYCHHI MJAaHOTO TEPMiHY akIeHTyIoTh yBary Ha CRM-cucremy sk
CTpAaTeTilo.

3a cioBamu O. Xomak, CRM — He mpocTo cucTeMa Y PIlIeHHs, [ Iiijia
cTpareris BeleHHs1 Oi3Hecy KOMIIaHii, sika BHU3HAa4yae crocoOM B3aemomii 3
KJII€EHTaMH Yy BCIX «TOYKax JMJOTHUKY»: peKjama, MpoAaxi, iHpopMaliiiHi
CHCTEMH, BUCTABIICHHSI PaxyHKIB, I0CTaBKa, 00CIyroByBaHHs, BUPOOHHIITBO
HOBUX TIPOJYKTIB [2].

JI. T'anymak-€dimenko 3a3navae, mo CRM — ne neBHa ineosoris 6i3Hecy
y TUTaHHI MOOYIOBH B3aEMOBITHOCHH 13 KIEHTOM. AJle YTHIITapHO — IIE
MIEBHE TPOrpaMHe 3a0e3MeueHHsI, 0 aBTOMATHU3YeE Iporiec 300py iHpopmarii
PO KIIE€HTA IJIS TOAaJBIIOTo aHami3y [3].

JI. Jlimmuceka y [4] Bkazye, mo CRM - 1me He TeXHOJIOTIS, He
«KOpOOKOBMI» TpPOrpaMHUH TPOAYKT YW Halip NpOAYKTIB, HacamIepen
CRM - me HampsM Ha moOymoBy criiikoi Oi3Hec-KoHIemmii Ta Oi3Hec-
CTpaTerii, SIPOM SIKOi € KIII€EHTOPi€EHTOBAHHMH ITiAXid.

Tepminom CRM BH3HA4alOTh, SK MPaBWIIO, HE TUIBKH iHGOpMAaIlifHi
CHUCTEMH, IO MICTATh (PYHKII YIpaBJIiHHA BiIHOCMHAMH 3 KJIi€HTaMH, a i
caMy cTparerito opieHTalii Ha kimieHTa. CyTh Ii€i cTparerii mojsrae B TOMY,
mo6 o0’eqHaTH pi3HiI MKeperna iHGopmarii Ipo KITEHTIB, MPOJaXi, BIATYKH
HAa MapKETHHIOBI 3aXO0/IM, PUHKOBI TeHICHIIT [5].

CRM-cucrema (Customer Relationship Management abo ympaBiiHHS
BIITHOCHHAMH 3 KJIII€EHTaMH) — 1€ NPHUKJIAJHE NpOrpamMHe 3a0e3nedyeHHs Uis
opraHizaniii, NpU3HAYeHe Ui aBTOMarm3auii crparerii B3aemomii 3
3aMOBHHKaMHu (KJIiEHTaMH), 30KpeMa, Juls IiJBUINEHHS pPIBHA IPOJAAXIB,
onTuMizalii MapKeTHHTY 1 MOJIINIIEHHS! 00CIyroBYBaHHS KII€HTIB IIJISIXOM
30epexxeHHs iHpOpMamii Tpo KIIE€HTIB Ta ICTOPII0 B3aEMHH 3 HHUMH,
BCTAaHOBJICHHS 1 TIONIMMIICHHS Oi3HEC-TIPOIECiB 1 MMONANBIOIOTO aHATi3y
pe3yIbTaTIB.
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HacmpaBmi, CRM-cucteMol0 MOXHA BBaXKaTH OyIb-KHA BapiaHT
KOHTPOJIO i OOJNIKY, SIKHM ITOTIOMOXKE IOJIMIIATH B3AEMOMIIO 3 KITI€HTaMH.
Bararo po3poOumkiB motyxHHXx CRM-mmatdgopMm BBakaioTh, IO TOHATTA
CRM Habararo mmupmie, 3 iX TOYKH 30py, HaBiTh CRM-cucremn Garatbox
YCTaHOB BHSBISITBCS HEIOCTaTHHO (DYHKIIOHAJIbHUMHM, 1100 Ha3MBaTHCS
cnpasxHiMu CRM. Hacnpasni, TyT Bce 3aeKUTh Bix 1ijiei 1 MaciuTaoiB.

VY3aranpHIOIOYHM BHIIEBUKIAAEHe, BuU3HauMMo MoHATTI CRM-cucremu,
ocHoBHI npuHnunu CRM-nigxony Ta 3aaadi, oo NOTPeOyIOTh BUKOPUCTaHHS
cyuacHux CRM.

CRM-cucrema — 11e Oyzap-sike IporpamHe 3a0e3NeueHHs, SIKe J0IIoMarae
YCHIIIHO KOHTPOJIIOBATH POOOTY 3 KIIIEHTaMH, YIIOPSIKYBATH 1 ITUIAaHYBAaTH ii.

CRM-mizgxin TpyHTYeThCS Ha TPHHIWIAX: TOJNOBHA 3ajada KOMMOaHii —
3a7I0BOJIBHUTH MOTPeOU KITI€HTA; KII€HTAaM IPHUIUIIETHCS MaKCUMalbHa yBara
Ha BCIX eTamax B3aeMOJii; YTpUMaHHSI HasBHUX KIIEHTIB BaXXJIUBIIIC
3aTy4CHHS HOBHX.

Icaye Tpm CRM-migxonau, KOXeH 3 SKHX MOXe OYTH peayi30BaHUM
OKpEeMO BiJl IHIIMX: oOnepamueHuili — aBTOMAaTH3allisl CIIOXKHBYMX Oi3Hec-
MPOIIECIB, MO J0IMOMArae nepcoHanry 3 poOOTH 3 KIiEHTaMH BUKOHYBATH CBOT
GbyHKUIT, cnigpobimnuybKkuti — Tporpama B3aeMOI€ 31 CHOXHBauamu 0e3
y4acTi MepcoHany 3 poOOTH 3 KIIEHTAMU; aHAAiMu4Hull — aHai3 inpopmarii
PO CIOXKMUBAYIB 13 PI3HOMAHITHUMH IUISIMH.

3amavaMu, A7 BUPILIEHHS SIKMX Bce Oinblne BUKOpucToBYyeThCsI CRM, €:
MiABHUIICHHS SKOCTI OOCIYrOBYBaHHS KJII€HTIB; CTaHAapTHU3allis (QOpMarTiB
JTAaHWX 110 poOOTi 3 KIIIEHTaMH; BBEICHHS IX B €IUHY 0azy.

Bukopucranns cysacaux CRM-cucteM cripsMOBaHO Ha BUBUEHHS PUHKY 1
KOHKpPETHUX NOTpeO® KiieHTiB. Ha OCHOBI mmXx 3HaHb PO3POOJISIOTHECS HOBI
MOCJIYTH 1 TAKUM YMHOM KOMIIAHisl JJOCSTAE MOCTAaBICHUX LIEH 1 MmoKpairye
CBill iHAHCOBHH MOKA3HHUK.

OcHoBHi Qynkmii cydgacanx CRM-cucreM: peectpamis iHdopmamii mpo
KIIE€HTIB Ta KOHTaKTHU 3 HUM; 30€peXeHHs W aHaNi3 NaHWX; MPEeACTaBICHHSI
iH(opmaIii KopucTyBadam.

CporofHi Ha PUHKY ICHYIOTH 0araTo TMPOTO3WINHA IIOJO MPOTPAMHOTO
3abe3meueHdst CRM-cucrem: Oracle Siebel CRM, SAP CRM, Microsoft
Dynamics CRM, BasePlan, ClientoBox, ASoft CRM, Terrasoft XRM, ski
BUKOHYIOTh OIIEpPaTHBHI, aHAJIITHYHI Ta KoJutabopauiiHi (pyHKii.

[TepeBaramu BrpoBampkerHss CRM-cucrem € Te, o MPUKIIaHI POrpaMu
CRM 103BOJISIIOTH MiHIMI3yBaTH JIIOJCEKHN (pakTop HpH poOOTi 3 KiliEHTaMU
Ta MiABHUIINUTH MPO30PICTh AISIIBHOCTI B cdepl MpoaaxiB, MapKETHUHTY Ta
KIIIEHTCHKOTO 00CITyTOBYBaHHSI.

ITpore mopsx i3 mepeBaraMM 3aCTOCYBaHHS MapKETHHTOBUX 0a3 IaHUX,
CIi BIAMITHTH W HEJONIKHM, TakKi SK: 3HAYHI iHBECTHUII B KOMII IOTEpHE
o0yagHaHHSA, IPOTrpaMHe 3a0€3MeYCHHS, 3aCO0N KOMIT FOTEPHUX KOMYHIKAIii,
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kBai(ikoBaHWH MMEepCcoHaN, CKIAJHICTh 300py iH(oOpMarii nmpo CroxuBavis,
OB’ s13aHy 3 HeOaKaHHAM KIII€HTIB 11 HaaBaTH Ta iH.

Bnposamxenuss CRM-cuicteM NpUBOAUTE A0 HACTYITHHUX PE3YIABTATIB AJIS
KOMMaHi}: 301IbIIEHAS Map)KWHAIBHOCTI Oi3Hecy, 1o MOB’si3aHe 3 BUCOKHM
piBHEM iX 3aJ0BOJICHHS KJII€HTIB; 3HW)KEHHs 3aTpaTr 1 BUTpPAT Ha NPOJaX Ta
MapKeTHHI B pe3yjbTaTi aBTOMAaru3alii pPYyTHHHHUX NPOLECIB, TOYHOIO
BU3HAYCHHS LIIBOBUX CEIMEHTIB KIII€HTIB Ta IEpCOHai3alii NpoayKTiB H
MOCIYT JUISl X CErMEHTIB; BIJCYTHICTIO HEOOXiqHOCTI iH(OpMyBaHHS BCiX
KJIIEHTIB MPO BC1 HAsIBHI NOCITYTH.

Buxonsun 3 npoBeAEHOTroO aHamizy JOCHTIPKEHHS AaHOi npoOiemMu, BapTo
3a3HayuTH, 1o CRM Bkimodae B cebe KOMINIEKCHHM IiAXiZ, METOIOJIOTIIO,
IHCTpyMeHTH 1 Bci Oi3Hec-TIpoIlecH, sIKi KOMIIaHisS BHUKOPHUCTOBYE, III00
CTBOPIOBATH Ta BiJCIIJKOBYBAaTH BCi KOHTAKTH MEPCOHANY 3 il IOTOYHHMH Ta
MOTEHIIIMHAMH KITi€HTaMH. 3a pomoMororo CRM-QyHKIIOHATBHOCTI Pi3HUX
CHCTEM aBTOMATH3YIOThCS 0ararto mpoIieciB 3 00CIYrOByBaHHS KIIE€HTIB, a BCA
Hakonu4eHa iHdopMallis po KJIiE€HTa BIAMOBIZAE IJISIM ITOJANIBIIOTO CEPBICY
MPOJIAXKIB 1 MAPKETHHTY.
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