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CEMAHTIYHI XAPAKTEPUCTUEKIN TA TEMATUYHI I'PYIIN
AHIJINICHKOI TEPMIHOJIOTII MAPKETUHI'Y

T'yrupsax O.L
JlporobmubKuii nepskaBHUI Iegaroriuumii yHiBepcuretr iMeni Iana ®@panka

CraTTa nmpucBAYeHa aHaJi3y CydacHOI aHIICBKOI TepMiHOJIOrii MapkeTHMHry Ta il CeMaHTMYHUX XapaKTepu-
cTuK. JIoBeIeHOo, II[0 CeMaHTUYHNMII KOPiHb ab0 ceMaHTM4YHA KPOHA TepMiHa YTBOPIOETBHCS HEe TIJIBKM CJIOBAMMU
Ta CJIOBOCIIOJIyYeHHAMM, & I CeMaHTMYHMMH BifHOLIeHHAMM Mik HuMU. IlocTyspoBaHO, IO Ile He IIPOCTO MHO-
JKVMHA TEepMiHiB, ajie pparMeHT JIeKCUKH, II[0 € CUCTEMHO-CTPYKTYPHUM yTBOPEHHAM. BrokpeMieHO ceMaHTUKO-
TeMaTU4Hi Ipynu TepMiHiB MapkeTuHry. JloBeseHo, 1110 laHA TePMIHOJIOTiYHA CHCTEMa CKJajaeTbed i3 13 Tema-
TUYHUX PO3ILIIB, MisK AKMMM ICHYIOTb i€papXiuHi BIJHOIIEHHA BKJIOYEHHA Ta CYHiIPAIHOCTI.

KarouoBi cioBa: MapKeTMHT, AP0, CEMAHTUYHE KOPIHHA, CeMaHTMYHA KpOHA, JEpUBAT, AepuBallifiHe IoJe,

TepMiH, TepMiHOJIOTisA.

HOCTaHOBKa npobaemu. OnHUM i3 HaiBaXKIIM-
BillIlMX 3aBJaHb Cy4dacCHOI JIHTBICTUKU € BU-
BUEHHA TEePMIHOJIOTIYHMX CHCTeM, AKi BUHMKAIOTD i3
[I0ABOIO HOBUX TaJiy3ell 3HaHb Ta HAayK. BasKJIMBICTD
BIBYEHHSA aHIJIICBKOI TepMiHOJOrigHOI cucTeMu
MapKeTUHIy 3yMOBJIeHa IIparHeHHAM TepPMiHOJO-
riB 710 iHTerpamii 3ycuab y po3B’As3aHHI IIpobiewM,
COPUYMHEHNX IHTeHCU@IKAIli€0 IMPOIeciB TepMiHO-
JoriuHoro po3BuTKy. OCHOBHa yBara JOCJIIJHUKIB
OPUIINIAETECA BUBUEHHIO CEMaHTUYHOI CTPYKTYypPU
Ta CHUCTEMOODYMOBJIEHUX CEMaHTUYHUX XapaKTe-
PUCTUK TepMiHiB, amke Oyab-AKa TepMiHOJOTiUHA
cucTeMa He € CeEMaHTUYHO omgHOpPimHO. JocmimKeH-
HA y rajiysi TepMiHO3HaBCTBA CIPUAIOTE YIIOPAIKY-
BAHHIO HOBUX TEPMiHOJIOTIYHUX CUCTEM, IIOHAJBIIO-
MYy PO3BUTKY JIeKcUKorpadii.

AHajliz ocTaHHIX JOCHi:KeHb 1 MmyOJTiKaIiii
Y cydacHiit JIHTBICTMYHIN Hayll € 3Ha4HI Hampalo-
BaHHA B OKpPEMUX TaJy3dAX IIOB’A3aHUX i3 dpopmy-
BaHHAM i (DYHKIIIOHYBaHHAM TEpPMiHIB: y cdepi Tep-
minogiorii (C.B. I'punros, B.H. T'osnosina, T.P. Kuaxk),
ciTKOBOro MofentoBaHHs TepMiHiB (E.D. Cropoxonb-
ko, B.I. Ilepebuiinic), ceMaHTUYHOI CTPYKTYpPU Tep-
minie (I.B. Camosxkauk, 3.B. Haumaosa). OcKijabku
TepMiHM ITO€HAHI PIZSHOMAHITHUMM CEMaHTUYIHUMU
3B’A3KaMI | yTBOPIOIOTb IPYIM Pi3HOTO 00CATY, MiK
AKVMM ICHYIOTB iepapXiduHi BiJHOIIIEHHA, TO lie Ja€
ificTaBy CTBEPIPKYBAaTH, 1[0 TEPMIHOJIOTiA € ceMaH-
TUYHO CTPYKTYpPOBaHOWO [5, c. 22; 1, c. 21]. Ilonar-

TS CEeMaHTUYHOI CTPYKTypM TepMiHoJjorii Bumarae
YTOYHEHHS BIAIOBIHO 10 TOrO, 3a SKOI O3HAKOI0
3iJICHIOETBCA CTPYKTYpPyBaHHA. TaKoil O3HAKOIO
Moske OyTu TemMaTMdHa OJM3BKICTH TEpMiHIB, AKa
3yMOBJIEHA PeaJIbHOIO (JIOTIYHOI0) OJIMBBKICTIO IIO-
3HAYyBaHUX O0’€KTIB Ta IIOHATH, CTYIiHb abcTpak-
THOCTI /KOHKPETHOCTi TepMiHiB ToIIlo [6, c. 34]. Bin-
Tak Tpeba KOHCTATyBaTM, II[0 OCKIJIBKM IiCHYIOTB
pisHI KpuTepii CTPYKTypyBaHHHA, ICHYIOTb TaKOXK
Pi3HI TUINM CEMaHTUYHUX CTPYKTYP, HaCTKOBO He3a-
JIesKHMX onHa Bix oxHoi. OpHiero i3 HaBaMKJIMBIIIIIX
3 HIX € CeMaHTUKO-TeMaTU4YHa CTPYKTypa [11, c. 2].
MeTor0 1IBOrO J[OCTIKEHHA € IIpoaHaJi3yBa-
TY CEMaHTUKO-TEMATUYHY CTPYKTYPY TepMiHOJOriI
MapKeTMHTY Ta BUIINTY TeMaTU4HI po3aian, JoBec-
TY, 110 MisK HMMM ICHYIOTb i€papXidHi BifHOIIIEHHA.
Kpurepiem ceMaHTMKO-TEMAaTUYHOTO CTPYKTY-
PYBaHHA € CeMaHTUMKO-TeMaTu4Ha OJIM3KICTh MK
oxkpeMyMu TepMminamu [4, c. 98]. Ileit Tun cTpyKTypn
BimoOpaskeHMi1 y TeMaTUYHNX PO3LIiNax, MiIposaiiax
3 iepapxiyHyMM Ta IHIIMMM 3B’A3KaMU MisK HUMIU.
Jlyia BU3Ha4YeHHA CeMaHTUKO-TeMaTUYHOI CTPYK-
Typu 0yIb-AKOI TepPMiHOJIOTIYHOI cucTeMM BUKOPYIC-
TOBYIOTBCS B OCHOBHOMY JIMIIle iHTYITMBHI MeTOnaM,
10 J03BOJIAITH AKHAMIIOBHIIIE BUKOPUCTOBYBATU
haxoBi 3HaHHA Ta MPAKTUYHMIL JIOCBIJ JIIOJIVHIL
OCKiNBbKM BUIIJIEHHA CTPYKTYPHUX PO3ILTIB
Ta MiIPO3/ijJiB — KOMIIOHEHTIB II€BHOI TepMiHOCKC-
TeMM — Ta PO3IOAiJT TepPMiHIB 3a VMM KOMIIOHEH-
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TaMJ BUMara€ BpaxyBaHHA CEeMaHTUYHUX 3B’A3KIB
MiK TepMiHaMM, IIpU IILOMY He TiJIbKu Oesmnocepes-
HiX, ajile i orocepenKOBaHUX, TO CEMaHTUKO-TeMa-
TUYHE CTPYKTYPYBaHHA TEePMIHOJIOTI MOKHa 3mil-
CHIOBaTM TaKOYK METOJIOM CiTKOBOT'O MOJEJIOBAHHSA
[10, c. 132]. ITeit meTon BU3HAYAETHCA TAKUMM OCHO-
BHVIMM pUCaMI!

— OpieHTAallid Ha JOCHIAKEeHHA CCTEMHO-CTPYKTYP-
HIX CEeMaHTMYHNX BJIACTUBOCTE) MOBHMX 00’€KTiB;

— pempeseHTAllid [OCJHAKYBaHOTO MOBHOTO
ob’exra y opmi ceMaHTUYHOI ciTKM, TOOTO ¥OTO
TpaHcopMalig y MaTeMaTU4dHMii 06’eKT — rpad;

— BMKOPMCTaAHHA METO/IiB KOMIIOHEHTHOTO Ta Jie-
dininirinoro aHaJizy a4 MOOYHZOBM CEMaHTUYHOI
ciTku;

— aKIeHT He TiJIbKM 1 He CTiJIbKM Ha LII0CcTpaTUB-
HY (PYHKIIiIO rpada, CKiIbKM Ha (PYHKII0 MOJEJI0-
BaHHA CEMAaHTUYHOI CKJIAJIOBOI JIEKCUKM;

— MOMKJIMBICTb BMKOPMCTAHHA KOMII'IOTepa AJs
JOCJIIYKeHHA JIEKCUYHOI CeMaHTUKIAL

Y Hamomy BMIAQAKY CEMAHTUKO-TEMaTUYHI Ipy-
o POPMYIOTBCA 3a KPUTEPIEM CEMaHTUYHOI Bifg-
cTaHi cyoBa (TepMiHi) Bin Axpa rpymnu, 3a gKke Ipu-
J/IMa€TbCA CJIOBO (TE€PMiH) 3 BEJIMKOI0 CEMaHTUYIHOIO
BaroMiCTIO y MesKaX MIOCJiIKyBaHOTO JIEKCUKO-Ce-
MaHTUYHOTO yrpyrnoBaHHA [8, c. 16; 3. c. 87]. Hna
BpaxyBaHHA BCiX CEeMaHTUYHNMX 3B A3KIiB KOYKHOTO
TepMiHa 13 pelTo TepMiHIB — 4JeHIB BiAIIOBITHOTO
JIEKCUKO-CEMaHTNYHOIO YTIPYIIOBAaHHA 3aCTOCOBY-
eTbcda cucrematnsoBaHa cucrema «CJIOBHIVIKAP»
[9, c. 13]. I momaJIbIloro CeEMaHTUKO-TEMATUYHOTO
CTPYKTYPYBaHHA TepPMIHOJIOTiI MapKeTHHTYy 3yIu-
HMMOCS Ha KIJIBKOX MOHATTAX CITKOBOI MOJeJIi.

CeMaHTHYHE KOPIHHA CJIOBA € HABasKJIMBIIIMM

store

A

A4
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3 IBOTO IOIJIANY IMOHATTAM, fAKe BU3HAYAETHCA AK
MHOXKVHA CEMAaHTMYHMX KOMIIOHEHTIB CJIOBa, YIIO-
PAOKOBaHA BIJHOIIIEHHAM CEMaHTMYHOI nepusariii/
nexommodumii [11, c. 9] PospisuaAwTs ceMaHTHY-
He KOpIHHA IIepIIOro, APYroro, TPEThOro i OimbImx
pospani. CeMaHTHYHE KOPIHHA IIEPIIOTO PO3PA-
Iy YTBOPIOETbCA OesrocepeHiMy CeMaHTUYHIMU
KOMITOHeHTaMy cjioBa. CeMaHTMYHe KOPIHHA JPyro-
IO pO3pAAY MICTUTH CEMaHTHYHE KOPIiHHA IIepIIIOro
po3pAny Ta OearocepenHi ceMaHTUYHI KOMITIOHEHTHU
CJIIB — WJIEHIB KOpPeHd IIePIIOro po3pAny, i T. in. Pos-
PIBHAIOTHE TaKOMK IIOBHI, 0OOMesKeHi Ta 3MilllaHi ceMaH-
TU4HI KOpiHHA. IIoBHe ceMaHTUYHEe KOPIHHSA OXOILJIIOE
BCl ceMaHTMYHI KOMIIOHEHTM CJIOBa, oOMe:KeHe —
JuIIe Ti 3 HMX, AKI HAJEMKaTb JI0 JOCJIIIPKYBaHOTO
JIEKCVKO-CEMaHT/NYHOTO YIPYIIOBaHHsA, 3MIIlIAHWA —
KpIM KOMIIOHEHTIB, fKi HaJlesKaTb O HOCHIIMKYyBaHO-
IO JIEKCUKO-CEMAHTUYHOIO YIPYIIOBaHHA, NedAKi (He
BCl) KOMIIOHEHTM 3-1103a MEYK ITbOTO YIPYIIOBaHHA.

Ha pwuc. 1 306paskeHo ceMaHTUYHE KOPiHHA CJIO-
Ba (TepMiHa) store, moOynoBaHe 3a TIyMadeHHAMU
caoBauka Cambridge English Dictionary [12]:

Store: place where things are kept for sale.

Sale: exchange of a commodity for money...
(COD).

CemaHTHUHE KOPiHHA, AKE OXOILJIIOE BCi ceMaH-
TUYHI KOMIIOHEHTM) II€BHOTO CJIOBA y MeMKaxX JOCJIi-
JUKYBAHOTO JIEKCUKO-CEeMaHTUYHOIO YIPYIIOBaHHA
(ToOTO ceMaHTMYHE KOPiHHA MaKCUMAaJbHOTO pPO3-
pAny), Ha3UBAETHCA EKOMIIO3UIIIIHMM I10JIEM ITHOTO
CJIOBa, & OCTaHHE — AAPOM moJdA [2. c. 72].

TaxyM YMHOM Y CEMaHTVKO-AeKOMIIO3UIliliHe I10JIe
TepMmina marketing Bxoguthb 20 esmeMeHTiB: artificial
person, consumer, consumption, currency, curren-
cy 2, expenses, goods, income, market, mar-
ket research, money, needs, organization 3,
production 1, production 2, product, profit,
realization, sale, service.

place thing sale

keeping

Ile mosre Mae Taky CTPYKTYpPY.

Tlepumit pospsan — 6esnocepenHi KOMITO-
HEHTU TepMiHa marketing: consumer, mar-
ket research, meeds, production 1, produc-

exchange commodity

place

tion 2, profit, realization.
HOpyruit pospsaxn: artificial person, con-

Puc. 1. CemanTiyHe KOpiHHA cJ0Ba (TepMiHA)

> marketing

sumption, expenses, goods, income, mar-
ket, organization 3, product, sale, service.
Y Tomy uMCJI KOMIIOHEH-

A

I A A4

TM  OIIOCEPEeJIKOBaHI  depes
consumer — artificial person,
consumption, organization 3,
product; KOMIIOHEHTM  OITO-
cepenkoBaHi uepe3 market

needs proft

prod 1

research — market; KomIio-

prod 2 )
HEHTV OIIoCepeIKOBaHl Yepea3

Ar A A T AAAA A A A

production — product; KoMm-
[IOHEHT) OIIOCEPEJIKOBaHI ue-

pes production 2 — product;

KOMITOHEHTHM  OIIOCEPEIKOBaHI
uepes profit — income, sale,

sale goods || incom serve orgtn || artpn

goods, service, expenses; KOM-

expes || cons prodt | MOHEHTM OmOCEpeKOBaHI ue-

pes realization — sale, goods.
Tperiit  pospazn: money,

money

Puc. 2. CemaunTuyHoro Kopinasi repmina marketing

goods, needs, organization 3,
product, sale.

Y ToMy umMCJi KOMIIO-
HEHTM OIIOCEepPeJKOBaHI uYe-
pe3 artificial person —
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organization 3; KOMIIOHEHTY OIIOCEPENKOBaHI uepes
goods — product, needs; KOMIIOHEHTY OIIOCEPEIKOBA -
Hi yepe3 market — goods, financial means; Komo-
HEHTU OIlocepenKoBaHi depes sale — goods; KOMIIO-
HEHTHU OIIOCEpPENKOBaHI uepes service — sale.

YerBeptuit pospdAn: money, goods,
product, sale.

Y ToMy umcJi KOMIIOHEHTM OIIOCEepPeKOBaHI ue-
pes goods — product, needs; KOMIIOHEHT OIIOCEPEII-
KOBaHi yepe3 market — money, goods; KOMIIOHEHTH
OIIOCEepeNIKOBaHI uepes service — sale.

II’atuit pospan currency 1.

Y ToMy umMcJi KOMIIOHEHTM OIIOCEPEeNIKOBaHI de-
pes currency 2 — currency 1.

Ilepiri po3paAnu ceMaHTUYHOTO KOPIiHHA TepMiHa
marketing 306paskeHo Ha puc. 2.

MuoKMHA CeMaHTUYHUX JepUBaTiB CJIOBa, YIIO-
PAOKOBaHA BITHOIIIEHHAM CEMaHTUYHOI mepmBarliii/
JIeKOMIIO3UIII BM3HAYAETBCA fAK CEMaHTUYHA KPOHA
cyoBa. Po3pisHAIOTE CeMaHTUYHY KPOHY IIEPIIIOro,
JIPYTOTO, TPETHOTO i JAJBIIOro po3psaniB. CeMaHTHYHA
KpOHa IIEPIIIOr0 PO3PANY YTBOPIOETBECA Oesrocepes-
HIMM CEMaHTUYHUMU JepuBaTaMmu cjoBa. CeMaHTUYHA
KpOHa APYTOrO PO3PAAY MICTUTHL CEMAaHTUYHY KPOHY
TIEePIIIOTO PO3pAAy Ta OesrmocepenHi ceMaHTUYHI ne-
PMBATY CJIB — YJIEHIB KPOHM IEPIIIOro PO3PANY, i T. 1.
PoazpisHaoTe TakosK MOBHI, 0OMeskeHi Ta 3MilllaHi ce-
MaHTM4HI KpoHu. IIoBHa ceMaHTMYHA KPOHA OXOILIIOE
BCi CeMaHTHYHI JepuBaTH CJIOBA, OOMEsKeHa — JIMIIIE
Ti 3 HUX, AKI HAJEMXKaTb JI0 JOCJIIKYyBaHOTO JIEKCH-
KO-CEMaHTUYHOTO YIPYIOBaHHA, 3MilllaHa — KpiM Je-
PpUBaTIB, AKI HaJIEXKATh A0 JOCJIPKYBAHOTO JIEKCUKO-
CEeMaHTMYHOTO yTPYIIOBaHHA, AedAKi (He Bci) mepuBaTu
3-T103a MEeJK I[bOT'0 YTPYIIOBAHHA.

JepuBaniiiHumM I1oJieM IIEBHOTO CJI0Ba HA3UBAETb-
cA ceMaHTMYHA KPOHA, AKA OXOILIIOE BCi ceMaHTUYHI
JIlepuBaTy IIBOTO CJIOBA y MeXKaxX JOCJIiIYKYyBaHOTO
JIEKCUKO-CEMAaHTUYHOI0 yIPYIIOBAHHA

JepuBaliiliie 1moJjie IEBHOTO CJIOBA YTBOPIOETHCA
i3 cJiB, JIEKCUYHI 3HAYEHHA AKUX MICTATbCA AK Ce-
MaHTUYHI CKJAJOBI y 3HAYEHHA IILOTO cJioBa. T00-
TO ILie Ipyla CJIiB, JIEKCUYHI 3HAYEHHA SKUX MaloThb
croinbHy dacTury. OToKe, mepuBalliliHe II0Jle MOXKHA
PO3IIIAnaTY AK PiZHOBUJ CEMAHTUYHOTO IIOJIA.

CeMaHTHUKO-epuBalliiiHe oJie TepMiHa
marketing Hasiuye 55 eJeMeHTIB.

Ilepimit pospsan — 53 tepmimn: break-even pric-
ing, business plan, company mar-

needs,
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research, marketing philosophy, marketing pro-
gramme, marketing research, marketing specialist,
marketing strategy, marketing structure, marketing
system, marketing tactics, mass marketing, one-step
marketing, organization marketing, person market-
ing, place marketing, positioning, product differ-
entiated marketing, remarketing, social marketing,
societal marketing concept, strategic planning, un-
differentiated marketing, vertical marketing system.

dpyruit po3pan — 2 TepMminu: contractual verti-
cal marketing system, corporative vertical market-
ing system.

Cuaig 3asHa4YMTH, M0 OIJBIICTH €JeMeHTIB, AKi
YTBOPIOIOTh CEMaHTMKO-JIepUBalliiffHe I0Jile I[bO-
ro TepMiHa, OJTHOTO 3 LIEHTPAJbHUX Yy TePMiHOJIOTiI
MapKeTHUHIY, € CJIOBOCIONydeHHAMN 3 marketing Ak
CKJIaIOBOI0 dYacTuHOW. Ile — momaTkoBe migTBep-
IPKEeHHA IIbOT0 (PAKTY, IO TePMIiHOJIOTiA MapKeTUH-
Iy Ife He € YCTaJIEeHOIO, II[0 BOHA 3HAaXOAUTHCA Ha
cramii cTaHOBJIEHHS.

CemanTnyHmMit KOpinb abo ceMaHTMYHA KpPOHA (30-
KpeMa, JEKOMIIO3UIIiViHe a0o JIepuBallifiHe 110Jie) yTBO-
PIOETBCA HE TIJIbKM CJIOBAMM Ta CJIOBOCIIOJYUEHHAM,
a I CeMaHTUYHNMY BifHOIIeHHAMM Misk HuMu. OTixe,
CeMaHTMYHMII KOPIHb Ta CEMaHTMYHA KpPOHA — Iie He
IIPOCTO MHOYKVHA CJIB (TEPMiHIB), ajie pparMeHT JeK-
CUKIH, 1110 € CUCTEMHO-CTPYKTYPHUM YTBOPEHHAM.

OCKIiNBbKY AK ceMaHTHYHA KPOHA, TaK i CeMaHTIY-
HII KOPiHb OyAYIOThCA 3 YPaXyBaHHAM CEMaHTUYIHIX
3B’A3KIB MiK TepMiHaMmy, IIi MOHATTA BUKOPMCTOBY-
IOTBCA 1A  JOCJIJPKEHHS CEeMaHTMKO-TeMaTUYHOI
CTPYKTYPM TepMiHOJIOri. 3a ceMaHTMUKO-TeMaTUYHi
rpynou (po3mism, Mmiapo3minu i T. m.) MM IPUiMaeEMoO
JepUBALliliHI IOJIA TEPMIHIB Anpa, y MepIly d4epry —
LeHTpaJbHUX TepMiHiB. TakuM umMHOM, (POPMYIOTHCA
TaK 3BaHi TOMIiHAHTHI CEMaHTMYHI MOJIA, TOOTO TPy-
M CJIiB, 3HAYEHHA AKMUX MAIOTh CIIJIBHY CEMaHTUYHY
CKJIANIOBY (y HALIOMY BUIIQAKY I[i€I0 CEMaHTUYIHOIO
CKJIQJIOBOIO € 3HAYeHH:A AJepHOro TepMiHa). Takox
JOJIy4eHO JedKl TepMiHM 13 CeMaHTUYHOTO KOPiHHS
BIITIOBIHOTO ANEPHOTO TEpPMiHa.

Takym 4YMHOM CPOPMOBAHO PO3IiJNN,
3 AKUX BKJIOYAE:

— TepMiH Anpa;

— CEeMaHTMKO-JlepMBalliliHe M0JIe IIbOT0 TePMiHa;

— CeMaHTHYHE KOPIHHA (IIePIIOTr0 PO3PANY) I[bO-
ro TepMiHa.

KOXXEeH

keting opportunity, concentrated

marketing, corporate licensing,

Consumer

differentiated marketing, di-
rect-response marketing, frontier
selling, full service agency, func-
tional organization, global mar-
keting, macromarketing, market

Marketing

Advertisement gersss

niche, market positioning, mar-
keting association, marketing au-

dit, marketing concept, marketing Market

control, marketing cost analysis,
marketing director, marketing di-
vision, marketing effort, market-
ing environment, marketing firm,
marketing functions, marketing
information system, marketing

Goods

institution, marketing interme-
diary, marketing management,
marketing  manager, market-
ing mix, marketing operations

Income

Puc. 3. CemaHTHKO-TeMaTUIHA CTPYKTYpa TE€PMiHOJIOTIT MapKeTUHTY
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Hesaxi 3 yTBOpeHNUX PO3JiJiB IIOBHICTIO BXOIATH
OIVH B OJHOTO, NIeAKi MAalOTbhb CITJIbHI €JIEMEeHTIL.
Ile nosBosase BcTaHOBUTHM iepapXiuni (mizpanHi,
cymigpanui) 3B’A3KM MisK poanimamu. Y pesyJib-
TaTl OJHI ceMaHTMKO-TeMaTU4YHI PO3AiiaM BUABJIA-
I0ThCA MiAPO3aiIaMy IHIUX, MK AeAKUMM PO3MIi-
JaMM TepPMIiHOJIOTiI BCTaHOBJIIOETHCA BiJHOLIEHHA
cymigpansocti. Ha puc. 3 cxemarnyHo 3o0paske-
HO HallBasKJMBINII CeMaHTMKO-TeMaTUUHI po3ninn
TEePMiHOJIOTII MapKeTMHTy. 3a Ha3BU PO3IiJiB TYyT
IIPUIHATO TEPMIH Axpa.

BucaoBkn. OTsxe, ceMaHTUKO-TEMaTUUHY CTPYK-
TYypy TepMiHOJIOTiI MapKeTMHTY yTBOPIOIOTH 13 ro-

«Moaonuit Buenmii» * Ne 3.1 (55.1) » 6epesens, 2018 p.

JIOBHMX KOMIIOHEHTIB — TeMaTHYHMX PO3JIiJIiB, MK
AKVMMI ICHYIOTh i€papXiyHi BiTHOIIIEHHA BKJIIOUEHHA
Ta CyHiIPATHOCTI.

OCKiNbKM OJHMM 3 IIeHTPaJIbHUX y TepMiHOJIO-
rii MAapKeTUHIY € CJIOBOCIIONIYYeHHA 3 marketing AK
CKJIAJIOBOIO YACTMHOIO i BOHM yTBOPIOIOTH CEMaHTVI-
KO-JlepuBaliiliHe II0Jie IIbOTO TepMiHa, TO Iie € e
OJHUM CBiTYEHHAM TOTO, L0 TEPMIHOJOTiA MapKe-
TUHTY IIle He € yCTaJIeHOIO 1 3HaXOAUThCA Ha cTajnii
CTAHOBJIEHHS.

IlepcnekTNBY MOAANBIINX AOCTi3KEHb BOaUae-
MO Yy HAYKOBUX PO3BiIKaX CeMaHTUKM (PiHaAHCOBOI
Ta DaHKIBCBKOI TepMiHOJIOTI].
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I'yreipak O.JI.
I porobbracKkmii rocy1apCTBEHHbII Tearorndeckuii yHusepeuteT nmenn Vsana ®paHKo

CEMAHTUYECKUE XAPAKTEPUCTUEUN I TEMATUYECKUNE I'PYIIIIbBI
AHIJNICKON TEPMUHOJOIMYN MAPKETIHTA

AnHOTANA

CraTbs IOCBAIEHA aHAJM3Y COBPEMEHHON AHIVIMICKON TEPMMHOJIOTUM MapKeTMHTa M ee CeMaHTUYECKUX
XapaKkTepucTuK. JlokasaHo, YTO CEMaHTUYECKNII KOPeHb UM KPOHA TepMMHa 00pasyeTca He TOJBKO CJIOBAMU
WJIM CJIOBOCOUETAHUAMM, HO UM CEMAHTUYECKVUMM OTHOIIEHUAMM MeXXAy HuMU. IlocTysimpoBaHO, YTO 3TO He
TOJIBKO COBOKYIIHOCTb TEPMMHOB, HO ¥ (PParMeHT JIEKCUKM, KOTOPBI ABJIAETCA CUCTEMHO-CTPYKTYPHBIM 00-
pasoBaHMeM. BbliesieHO ceMaHTUKO-TeMaTHYeCcKye IPYIIIbl TEPMIHOB MapKeTHra. JlokasaHo, 4TO CyII[eCTBY-
I0Ias TEPMUHOJIOTMUECKasA CUCTEMa COCTOUT U3 13 TeMaTUYeCcKUX pas3fesioB, MeKIy KOTOPBIMU CYIIECTBYIOT
YepapXudecKye OTHOIIEHNA BKJIIOYEHNA U CONOTUMHEHNA.

KuroueBbie cji0Ba: TepMIH, TEPMIHOJIOTNA, MaPKETHHT, CEMAaHTUYECKIII KOPEeHb, epUBaT, JePUBAIVIOHHOE II0JIE.
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SEMANTIC CHARACTERISTICS AND THEMATIC GROUPS
OF ENGLISH MARKETING TERMINOLOGY

Summary

The article is devoted to the analysis of modern English marketing terminology and its semantic
characteristics. It has been proved that the semantic root and semantic crown of the term are formed not
only by words and word combinations but by semantic relations between them. This is not only the set
of terms but a piece of vocabulary that is a system-structural formation. The semantic-thematic groups
of marketing terms have been singled out. It has been proved that the existing terminological system
consists of 13 thematic parts being in hierarchical relations of inclusion and collateral subordination.
Keywords: term, terminology, marketing, semantic roots, semantic crown, derivative, derivative field.



